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Before you start — something worth knowing

DID YOU KNOW

It is legal for bus companies
to buy insurance together.

Not a loophole. Federal law — the Liability Risk Retention Act of 1986 — specifically allows
businesses that face similar risks to join up and buy liability coverage as one group instead of
one company at a time. It even overrides state rules that would otherwise block it.

Doctors did it. Truckers did it. Contractors did it. Bus operators mostly have not — so almost
every one of us walks into that room alone, with two coaches, against a carrier that writes ten

thousand policies a year.

Don't take our word for it — look it up:

Liability Ri sk Retention Act of 1986
Pub. L. No. 99-563, 100 Stat. 3170
15 U.S. C. 88 3901-3906

Purchasing groups are § 3903; risk retention groups are § 3902. Free to read in full at uscode.house.gov or
law.cornell.edu/uscode/text/15/3901.

To be straight with you: Station Bus Nation has no insurance program, no carrier partner, and no rate to offer.
Nobody can promise you a price, and anyone who does is selling you something. This is the law and how it
works — nothing more.

Educational material only. We are not lawyers, insurance agents, brokers, underwriters, adjusters, consultants, or financial advisors, and nothing here is
legal, insurance, tax, or financial advice. Verify everything against your own state's law and current federal regulation, and with a licensed professional, before
you act on any of it.

Insurance is the biggest bill most operators have after the coach itself, and almost nobody has ever had it
explained to them. We wrote a plain-English guide for every state and the District of Columbia — free, with
no form to fill in:

stationbusnation.com/guide.html#insurance-states

Full disclaimer. BusTrusted LLC, Station Bus Nation, and anyone associated with them are not attorneys, law firms, insurance companies, insurance
agencies, producers, brokers, agents, underwriters, adjusters, risk managers, insurance consultants, actuaries, accountants, tax preparers, financial advisors,
or investment advisors, and are not licensed in any of those capacities in any state. Nothing in this document is legal, insurance, tax, or financial advice, or a
recommendation regarding any policy, carrier, coverage amount, program, or course of action. No attorney-client, agent-client, fiduciary, or professional
relationship is created by reading it. It quotes no premium and makes no representation, promise, or guarantee that any cost, saving, rate, coverage, eligibility,
or other outcome is available or achievable. Laws and regulations change and may have changed since this was written — verify everything independently
against current law with a licensed attorney or licensed insurance professional in your state. You are solely responsible for your own insurance, legal, and
business decisions. If any part of this conflicts with the law of your state or with guidance from a licensed professional, the law and the licensed professional
govern.
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Finding & Affording Motorcoach Insurance

Insurance is the biggest bill in a small operator's year — and the least understood.
Here are the federal minimums, what every layer of coverage actually does, what
really sets your premium, and how the pros shop the market. (For who to call, see
Volume 08.)

The two numbers every passenger carrier must know

Vehicle Federal minimum Rule

Coaches seating 16+ (incl. driver) $5,000,000 49 CFR 387.33

Vehicles seating 15 or fewer (incl. driver)  $1,500,000 49 CFR 387.33

Largest vehicle sets the level one 56-seater = $5M for the Form MCS-90B proves it
fleet

The coverage stack — what each layer does
* Auto liability — the federal $5M / $1.5M layer (49 CFR 387.33).

Physical damage — collision & comprehensive on YOUR coach.

General liability — boarding injuries, premises, venues.

Workers' comp — required in most states with employees.

UM/UIM & med-pay — protects passengers from uninsured drivers.

What actually sets your premium
» Driver records (MVRs) & CDL experience — the single biggest lever you control.

* Your FMCSA safety record — inspections, violations, crash history. Clean data = real
dollars.

» Vehicle age & value, radius, mileage — and years in business (new authorities pay the
most; it eases after 1-3 clean years).

» Claims history (loss runs) — insurers price your past; protect it like a credit score.

How to shop it like a professional

» Use brokers who specialize in passenger carriers — general truck brokers often can't
place buses.

» Start 60-90 days before renewal and gather at least three quotes.
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» Bring a clean package: driver list + MVRs, 3-5 years of loss runs, vehicle list with values,
written maintenance program.

» Work the industry: UMA, ABA, and your state bus association run member programs and
vetted broker referrals.

Dash cameras (discounts + dispute-winners), documented driver training, a written maintenance
program, and higher physical-damage deductibles ONLY if you hold cash reserves. And never,
ever let coverage lapse — a lapse kills your federal filing and your authority, and re-entry prices are
brutal.

The filing IS the business
Your insurer files electronically with FMCSA. No active filing, no active authority, no legal trips.

Treat the renewal date like a heartbeat.

m Sources & further reading
Plain-language guide, not the regulation itself — verify current rules before you rely on them.

» eCFR — 49 CFR 387.33 (financial responsibility)

https://www.ecfr.gov/current/title-49/section-387.33

« FMCSA — Insurance filing & Licensing (L&l:)

https://www.fmcsa.dot.gov/registration/insurance-filing-requirements

+ FMCSA — Requlations (Parts 390-397)

https://www.fmcsa.dot.gov/regulations

This volume is a free plain-English training aid for Station Bus Nation members. It is NOT the FMCSRs, your state
CDL manual, your carrier's policies, or your coach maker's procedures — where they differ, they govern. Rules vary
by jurisdiction and change; always verify current rules for YOUR operation with FMCSA (fmcsa.dot.gov), your state
DOT, and local authorities — or a qualified attorney — before acting. © 2026 BusTrusted LLC.
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